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IGNITE the opportunity you desire! 
 
As we begin the mentoring journey it is important to understand that at any time you wish to cancel it is 
as easy as stopping the payment through PayPal you authorized. I obviously would not want to see you 
go unless it is to the next level to breakthrough that first $100k success we work on together! 
 
We will begin with you sending me an email as your first assignment 
 
James@WealthandTaxGuru.com 
 
Please share with me the following 
 

 What is most important area you want to focus on in the next 30 days? 
 What is one major Breakthrough in your business you desire in next 30 days? 
 What is not working in your business yet? (One thing that is not working yet) 

 
Obviously I have a plan that has worked in my life and in the lives of tax professionals and other 
professionals whom I have mentored. My outcome for you is to provide you with effective tools so that 
you may experience 
 

 More confidence 
 Mental clarity 
 Emotional strength 
 Effective communication 

 
Let’s get started! 
Let’s decide……then do! 
 
WRITE THIS DOWN FOR FUTURE CALLS 
Call Center (605) 475-3250 
PIN 161380# 
Call Schedule Every Monday Morning 6AM to 7AM PST 
 
Obviously we all want financial success and we all desire to have more in our life of the things we love 
and desire. More choices, more options, more money and more time are among the most common 
things most people reply with. Naturally each of us try to kind techniques that allow us to be successful 
in our career when we are offering a product or a service or even an opportunity.  
 
What happens is that in the cycle of “selling” or “presenting” we often lack the understanding and the 
tools that would allow us to be effective and so when we get a prospect we think will be interested we 
begin the process from our perspective and then we fail to develop a rapport and we are not able to 
connect. 
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IGNITE the opportunity you desire! 
 
This is not a reflection of you as a person by feedback that what you are attempting is not effective in 
gaining the outcome. 
 
Imagine if you had a technique that would allow you to identify those moments when you knew you had 
rapport, and imagine if you could then persuade the person to consider an opportunity to move toward 
something they desire or away from something they see as pain. People will act to avoid pain 2 and 3 
times more than moving toward that which they desire. 
 
What I am proposing is that you consider how effective it would be to gain the tools and the 
understanding of these techniques that would allow you to be more effective in everything you do. 
 
Topics I will provide for weekly sessions 
 
Get in 
Rapport 
Vocabulary 
Confidence 
Communication 
Measuring success 
Defining an outcome 
Mapping a presentation 
Building an outcome based presentation 
 
Some of these topics are divided into 3 and 4 parts and would be provided over that number of week 
unlike attending a full day session. 
 
 
Welcome! 
James Harnsberger 
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